How to Sall Insurance from Banks

Now that one-haf of al banksin the U.S. sdl insurance, the other half is

wondering how to get started, and many of those already selling it are wishing
they could do so more profitably.

Starting a bank-owned property/casuaty agency or making an existing one
profitable is the idea behind How to Sall Insurance From Banks. The book was
co-written by John Dawson and Michagl White, President of Michael White

Associates, LLC (MWA).

HOW TO SELL INSURANCE FROM BANKS IS A
COMBINATION OF INSURANCE INDUSTRY INSIGHT,

STEP-BY-STEP INSTRUCTIONS, SAMPLES AND CASE STUDIES.

Chapters cover the following topics:

» What bankers should know before they start selling insurance
* Choosing a distribution method
« Starting an agency

« Contracts and regulations

» Maximizing

* Case studies

insurance sales

FOR MORE INFORMATION AND TO
REVIEW THE TABLE OF CONTENTS VISIT:

www.bankinsurance.com/products/keyosk-book

TWO EASY WAYS TO ORDER:

ORDER ONLINE AT WWW.BANKINSURANCE.COM
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MAIL YOUR CHECK WITH THIS FORM TO:
MICHAEL WHITE ASSOCIATES, LLC

823 KING OF PRUSSIA ROAD, RADNOR, PA 19087
PHONE: 610.254.0440

QUANTITY COST EACH TOTAL COST
How to Sell Insurance from Banks $59.95 |*®
How to Sell Insurance from Credit Unions

$59.95

SUBTOTAL

SALESTAX (PA Clients Only — Add 6% Sales Tax)

TOTAL - ENCLOSE CHECK MADE PAYABLE TO*MICHAEL WHITE ASSOCIATES”

$
$
SHIPPING - $5 PER BOOK | $
$
$
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